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I ’ v e  b e e n  s e l l i n g  R e a l  E s t a t e  i n

W i n n i p e g  s i n c e  2 0 1 0  w i t h  R E / M A X .  M y

t e a m  a n d  I  h a v e  r e c e i v e d  t o p

p r o d u c i n g  a w a r d s  e v e r y  y e a r  s i n c e

w e ’ v e  b e e n  i n  t h e  b u s i n e s s .  F o r  u s  i t

i s n ’ t  a b o u t  t h e  a w a r d s  a n d  t h e

r e c o g n i t i o n  b u t  t h e  c o n s t a n t  r e m i n d e r

t h a t  w e  a r e  d o i n g  s o m e t h i n g  r i g h t  f o r

o u r  c l i e n t s .  W e  l o v e  w h a t  w e  d o  a n d

s t r i v e  t o  p r o v i d e  e x c e l l e n t  s e r v i c e .

Welcome to
my world!

let
's 
con

nec
t

chris@chriskennyteam.com

www.chriskennyteam.com

@chriskennyteam

@chriskennyhomes

204.899.4858

CHRIS KENNY PERSONAL REAL ESTATE CORPORATION

AGENT & TEAM LEADER



ROD STEPHANCHEW

AGENT

meet the team
A f t e r  b u i l d i n g  a  s u c c e s s f u l  r e a l  e s t a t e
b u s i n e s s  w i t h  h u n d r e d s  o f  h a p p y  &  l o y a l
c l i e n t s  s i n c e  2 0 1 1 ,  I  a m  t a k i n g  m y  b u s i n e s s
t o  t h e  n e x t  l e v e l  b y  a l i g n i n g  w i t h  T h e
C h r i s  K e n n y  T e a m ,  o n e  o f  t h e  t o p  R E / M A X
t e a m s  i n  C a n a d a  &  o n e  o f  t h e  t o p  r e a l
e s t a t e  t e a m s  i n  W i n n i p e g  &  M a n i t o b a !  I
f e e l  t h i s  w i l l  b e  a  g r e a t  f i t  t o  c o n t i n u e  t o
g o  a b o v e  &  b e y o n d  w i t h  p r o v i d i n g
e x c e p t i o n a l  s e r v i c e  t o  a l l  m y  c l i e n t s  b y
b e i n g  a b l e  t o  c o m b i n e  t a l e n t s  &  r e s o u r c e s ,
t h u s  t a k i n g  c l i e n t  e x p e r i e n c e  t o  t h e  n e x t
l e v e l !

I  h a v e  a l w a y s  h a d  a  p a s s i o n  f o r  r e a l
e s t a t e ,  a n d  p r i o r  t o  b e c o m i n g  a
r e a l t o r ,  h a d  b e e n  i n v o l v e d  i n  t h e
c o m m e r c i a l  r e a l  e s t a t e  f i e l d  f o r  o v e r
1 3  y e a r s .  I  h a v e  a  w e a l t h  o f  k n o w l e d g e
f r o m  m y  p r e v i o u s  c a r e e r s  a s  a
P r o j e c t / P r o p e r t y  M a n a g e r ,  a n d  a s  a
T e c h n i c a l  S a l e s  R e p .  I  w i l l  u t i l i s e  m y
p r i o r  p r o f e s s i o n a l  b a c k g r o u n d  t o
e n s u r e  a n  e x c e p t i o n a l  e x p e r i e n c e  b o t h
o n  t h e  p u r c h a s e ,  a n d  s a l e  e n d .

david parnell
AGENT



CURB APPEAL

DISLIKE LOVENEUTRAL

INTERIOR

DISLIKE LOVENEUTRAL

EXTERIOR

DISLIKE LOVENEUTRAL

PRICE

DISLIKE LOVENEUTRAL

LOCATION

DISLIKE LOVENEUTRAL

NEIGHBORHOOD

DISLIKE LOVENEUTRAL

ADDITIONAL COMMENTS: ____________________________________________________________

___________________________________________________________________________________

___________________________________________________________________________________

___________________________________________________________________________________

ChecklistHOME TOURING

ADDRESS OF PROPERTY: ______________________________________________________

DATE VISITED: _______________________ PRICE: ________________________________

BEDROOMS: ________ BATHROOMS: ________ SQUARE FOOT: __________

LOT SIZE: ____________________________ YEAR BUILT: ___________________________

SCHOOL DISTRICT: _____________________________________________________________



Real estate is an
imperishable asset, ever

increasing in value. It is
the most solid security
that human ingenuity

has devised. It is the basis
of all security and

about the only
indestructible security.

RUSSEL SAGE
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BEFORE THE OFFER

MAKE AN OFFER
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APPRAISAL

nine steps to
BUYING A HOME
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FINANCING APPROVAL

REMOVING CONDITIONS &
FINALIZATION OF OFFER



preparing 
to buy



L e n d e r s  r e c o m m e n d  t h a t  y o u  s p e n d

n o  m o r e  t h a n  3 - 5  t i m e s  y o u r

a n n u a l  i n c o m e  o n  a  n e w  h o m e .

C o n s u l t  w i t h  a  F i n a n c i a l  I n s t i t u t i o n

S p e c i a l i s t  o r  M o r t g a g e  B r o k e r  f o r

p r o f e s s i o n a l  a d v i c e .  Y o u r  a g e n t

h a s  a  n e t w o r k  o f  t r u s t e d

p r o f e s s i o n a l s  s h o u l d  y o u  n e e d  a n y

r e c o m m e n d a t i o n s .

W h e n  b u d g e t i n g ,  d o n ' t  f o r g e t  t o

a c c o u n t  f o r  a p p r o x i m a t e l y  2 . 5 %  o f

t h e  p u r c h a s e  p r i c e  f o r  c l o s i n g

c o s t s  i n c l u d i n g  l a w y e r  f e e s ,  h o m e

i n s p e c t i o n ,  a p p r a i s a l  c o s t s ,  a n d

m o n e y  f o r  a n y  h o m e  i m p r o v e m e n t s .  

FINANCING PRE-APPROVAL

W h i l e  i t ' s  i d e a l  i f  y o u  c a n

p u t  a  2 0 %  d o w n - p a y m e n t  o n

y o u r  n e w  h o m e ,  i t  c e r t a i n l y

i s n ' t  n e c e s s a r y .  T h e r e  a r e

m a n y  w a y s  t o  p u t  d o w n  m u c h

l e s s  a n d  w i t h  c e r t a i n  t y p e s

o f  l o a n s  y o u  m a y  n e e d  a s

l i t t l e  a s  5 % .  



M a n y  t i m e s  t h e s e  t e r m s  c a n  b e  u s e d  i n t e r c h a n g e b l y  i n

d i f f e r e n t  a r e a s .  Y o u  w i l l  w a n t  t o  a s k  y o u r  r e a l  e s t a t e  a g e n t

w h i c h  i s  m o r e  c r e d i b l e  i n  y o u r  m a r k e t  a n d  t h e n  a p p l y .  

E i t h e r  w a y ,  b e i n g  p r e - q u a l i f i e d  o r  p r e - a p p r o v e d  s h o w s  t h e

s e l l e r  t h a t  y o u ' r e  s e r i o u s  a n d  t h a t  y o u  m o s t  l i k e l y  h a v e  t h e

f u n d s  t o  p u r c h a s e  t h e  h o m e  s h o u l d  y o u  c h o o s e  t o  p l a c e  a n

o f f e r .  P r e - a p p r o v a l  c a n  a l s o  h e l p  y o u  b u d g e t  a s  y o u  w i l l  k n o w

e x a c t l y  w h a t  y o u  c a n  a f f o r d .

T h i s  p r e - a p p r o v a l  d o e s  n o t  g u a r a n t e e  a  m o r t g a g e  w i l l  b e

o f f e r e d  s o  y o u  s t i l l  w a n t  t o  b e  c a r e f u l  w i t h  y o u r  s p e n d i n g

d u r i n g  t h i s  t i m e .  D o n ' t  m a k e  a n y  l a r g e  p u r c h a s e s ,  c h a n g e  j o b s

o r  a p p l y  f o r  n e w  c r e d i t  c a r d s  d u r i n g  t h i s  t i m e .

CREDIT CHECK

PRE-QUALIFIED & PRE-APPROVED

I t  i s  i m p o r t a n t  t o  h a v e  a  c r e d i t  c h e c k  d o n e

a s  t h i s  w i l l  b e  a  f a c t o r  i n  d e t e r m i n i n g  y o u r

m o r t g a g e  a p p r o v a l  a n d  i n t e r e s t  r a t e s .  

W h i l e  s o m e t i m e s  a  s c o r e  i n  t h e  5 0 0 ' s  c a n  g e t

y o u  a  l o a n ,  i d e a l l y  y o u  w a n t  t o  a i m  f o r  6 5 0  o r

a b o v e .  



FIND A HOME



F o c u s  o n  t h e  t h i n g s  y o u  c a n ' t  c h a n g e  l i k e  t h e  n e i g h b o r h o o d ,  l o t  o r

s i z e  o f  b e d r o o m s .  

T e s t  t h i n g s  a s  y o u  w a l k  t h r o u g h  t h e  h o m e .  O p e n  a n d  c l o s e  w i n d o w s ,

t u r n  f a u c e t s  o n  a n d  f l u s h  t o i l e t s  t o  m a k e  s u r e  e v e r y t h i n g  i s  i n  w o r k i n g

o r d e r .

B e  p u n c t u a l !  Y o u r  a g e n t  h a s  c a r e f u l l y  s c h e d u l e d  e a c h  s h o w i n g  t o

e n s u r e  o p t i m a l  t i m e  a t  e a c h  h o m e  o n  t h e  i t i n e r a r y .  A n y  m i s s e d

s h o w i n g  s l o t s  w i l l  h a v e  t o  b e  r e s c h e d u l e d  f o r  a  l a t e r  d a t e .

TOUR HOMES

Home searching tips......

M a k e  a  l i s t  o f  a l l  t h e

t h i n g s  y o u  n e e d  a n d

w a n t  i n  a  n e w  h o m e .

T h i n k  a b o u t  h o w  m a n y

b e d r o o m s  a n d

b a t h r o o m s  y o u  n e e d .  

D o  y o u  w a n t  a  b i g

k i t c h e n  o r  i s  a  f e n c e d -

i n  y a r d  m o r e  i m p o r t a n t

t o  y o u ?  

W e  w i l l  s t a r t  t o u r i n g

h o m e s  a n d  w e i g h  a l l  t h e

p o s i t i v e  a n d  n e g a t i v e

a s p e c t s  o f  e a c h  o n e .

W h e n  y o u  f i n d  T H E  h o u s e ,

y o u r  n e x t  s t e p  w i l l  b e  t o

m a k e  a n  o f f e r  a n d  g o

t h r o u g h  a n y  n e g o t i a t i o n s .  



O n c e  y o u  t h i n k  y o u  h a v e  f o u n d  t h e

r i g h t  h o m e ,  y o u r  a g e n t  w i l l

c o n d u c t  a  t h o r o u g h  r e v i e w  o f  t h e

p r o p e r t y .  T h i s  m a y  i n c l u d e :  

Such as asking any questions you have to the l ist ing agent, pul l ing t it le, looking into the

home's historical hydro bi l ls ,  reviewing the property 's sales history or comparable sales in the

area, etc.

A search on the property 's taxes wil l  give you a better understanding of the current property value

and what you would be looking at paying once you assume possession.

Your agent may want to do a permit search on the home to ensure al l  relevant permits have

been pul led for any repairs or renovations done to the home.

Possibi l i ty of doing a pre/home inspection on the property you have chosen. 

Consider any professional trades assessments you may need for potential repairs or maintenance.

BEFORE THE
OFFER

Due Dilligence

Taxation Searches

Permit Searches

Other things to discuss with your agent



MAKE AN OFFER

O n c e  y o u ' v e  f o u n d  t h e  h o m e  y o u  w a n t ,  t h e  n e x t  s t e p

i s  t o  m a k e  a n  o f f e r .  T h e r e  a r e  p l e n t y  o f  s c e n a r i o s

t h a t  f a c t o r  i n t o  a  s u c c e s s f u l  o f f e r  w h i c h  y o u r  a g e n t

w i l l  d i s c u s s  w i t h  y o u .  W e  w i l l  t a l k  t o  y o u  a b o u t  t h e

c u r r e n t  m a r k e t  c o n d i t i o n s  a n d  h o w  t o  w r i t e  a

s u c c e s s f u l  b i d  o n  t h e  h o m e  y o u  h a v e  c h o s e n .



UPON ACCEPTED OFFER

N o r m a l l y ,  u p o n  a  s u c c e s s f u l  o f f e r

t o  p u r c h a s e ,  i t  w i l l  b e  s u b j e c t  t o

c e r t a i n  c o n d i t i o n s .  S o m e  o f  t h e s e

c o u l d  i n c l u d e :  " S u b j e c t  t o

F i n a n c i n g ,  S u b j e c t  t o  H o m e

I n s p e c t i o n ,  S u b j e c t  t o  S a l e  o f

B u y e r s  H o m e " .  I n  o r d e r  t o  c o m p l e t e

t h e  d e a l ,  t h e s e  c o n d i t i o n s  m u s t  b e

s a t i s f i e d  b y  a  s p e c i f i e d  d e a d l i n e .  

I n  a d d i t i o n ,  o n c e  y o u r  o f f e r  h a s

b e e n  a c c e p t e d  w e  w i l l  p o t e n t i a l l y

n e e d  t o  o b t a i n  t h e  d e p o s i t  c h e q u e

f r o m  y o u  d e p e n d i n g  o n  h o w  t h e

o f f e r  w a s  w r i t t e n .  A t  t h i s  p o i n t ,  w e

w i l l  a l s o  f o r w a r d  t h e  a c c e p t e d

o f f e r  a n d  a l l  t h e  r e l a t e d

d o c u m e n t a t i o n  t o  y o u r  F i n a n c i a l

I n s t i t u t i o n  f o r  f o r m a l  a p p r o v a l .



HOME INSPECTION

D e p e n d i n g  o n  t h e  h o m e  a n d  t h e  c u r r e n t  m a r k e t ,  a

p r o f e s s i o n a l  h o m e  i n s p e c t i o n  m a y  b e  a d v i s a b l e .  Y o u r  a g e n t

w i l l  t a l k  t o  y o u  a b o u t  t h e  d i f f e r e n t  o p t i o n s  y o u  h a v e  a n d  t h e

b e s t  c o u r s e  o f  a c t i o n  t o  t a k e  i n  y o u r  s p e c i f i c  s i t u a t i o n .  

P l a n  t o  a t t e n d  t h e  i n s p e c t i o n  a n d  b e

p r e p a r e d  t o  a s k  a n y  q u e s t i o n s  y o u  h a v e .  

Y o u  w i l l  r e c e i v e  a  r e p o r t  o f  f i n d i n g s ,  b u t

i t ' s  s o m e t i m e s  e a s i e r  t o  s e e  t h e  i s s u e  a n d

h e a r  t h e  i n f o r m a t i o n  d i r e c t l y  f r o m  t h e

i n s p e c t o r .  

A f t e r  t h e  i n s p e c t i o n  i s  c o m p l e t e ,  d e c i d e  i f

t h e r e  a r e  a n y  p r e s s i n g  i s s u e s  y o u  w a n t  t o

n e g o t i a t e  w i t h  t h e  s e l l e r .  

B e  c a r e f u l  t o  n o t  b e  t o o  p i c k y ,  b u t  a l s o

n o t  l e t  m a j o r  c o n c e r n s  g o  u n a d d r e s s e d .



Your lender may require an

appraisal of the home before

final izing your mortgage. 

The home appraiser wil l  take

into account the neighborhood,

housing market, age and

condition of the home, etc. 

The appraiser wil l  produce a

report and send it directly to

your f inancial institution.

T h e  m o r t g a g e  i s  o n l y  f u l l y  c o m p l e t e  a f t e r  t h e  l e n d e r

a p p r o v e s  t h e  f i n a n c i n g .  Y o u  w i l l  r e c e i v e  a  f o r m a l

a p p r o v a l  c o n f i r m a t i o n  w h i c h  y o u  w i l l  n e e d  t o

f o r w a r d  t o  y o u r  r e a l t o r  a s  s o o n  a s  p o s s i b l e .  

APPRAISAL

FINANCING APPROVAL



REMOVING CONDITIONS &
FINALIZATION OF OFFER

O n c e  a l l  c o n d i t i o n s  h a v e  b e e n  m e t ,  w e  c a n  s i g n

p a p e r w o r k  t o  r e m o v e  t h e  c o n d i t i o n s  a n d  f i n a l i z e  t h e

p u r c h a s e .  A t  t h i s  p o i n t ,  w e  w i l l  a l s o  f o r w a r d  a n y

p e r t i n e n t  p a p e r w o r k  t o  y o u r  l a w y e r  a n d  a n y  o t h e r

a p p l i c a b l e  p a r t y .



My agent from the team, David Parnel l ,  made sel l ing my condo an easy and stress free
experience. I  didn’t think that was possible! He knew the market and I  bel ieve priced my condo
competit ively,  answered any questions quickly and was a pleasure to deal with. The office team

members I  spoke with were also great. I  wi l l  recommend David and the Chris Kenny Team to
anyone I  know needing real estate services. Thanks to David and the team!

-J.M.

Rod is a true example of an agent that goes well  beyond the cal l  of duty. We had very specif ic 
criteria in searching for a home and were somewhat skeptical that we could f ind one. Rod 

researched extensively,  and found a wonderful home we were interested in. Rod met with the 
municipality,  cal led the former bui lder,  researched information on the development and pool 
bui lder. Rod ski l l ful ly walked us through the negotiation process, and now we are very happy 

homeowners. After the purchase, Rod quickly sold both our homes for the price we were looking 
for. We would highly recommend Rod for anyone thinking of buying or sel l ing in the Winnipeg 

area. Thanks Rod!



-I .D.

Testimonials
What a fantastic team! If you've decided to sel l  your home, there's no better experience than the

Chris Kenny team. I  knew Chris had mult iple cl ients but at no t ime did I  feel l ike I  was one of
many. A truly fantastic set of individuals with the united purpose of sel l ing my condo. Loved the
text messages for bookings and the constant col laboration. It  sold exactly when Chris predicted

it would. If  you need a professional you can trust,  this is the team to hire!

- C.F.

CUSTOMER


